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Getting to Yes. Negotiating agreement without giving in. Roger Fisher and William Ury,
Hutchinson Business, Summary by Valerie lles in This is a great book that is still . Shop
stocking stuffers - Explore top giftsPopular Links: Amazon Services - Buy Now - Fiction.
Getting to Yes by Roger Fisher and William Ury is a practical guide to negotiating more
effectively whether you’re haggling over a price, negotiating for a pay increase, or debating
how to divide . This document summarizes key points from the book Getting to Yes about
principled negotiation. It discusses separating people from problems, reconciling interests
rather than positions, and inventing options for mutual gains. The book advises analyzing
problems, planning solutions, and discussing options to reach agreements mutually
satisfactory to all parties based on objective standards. Closas, Rodna Jeliane M. LLB 2 ADR
Sat AM Dean Joan Largo A Book Summary on “Getting to YES” A book by Roger Fisher and
William Ury, with Bruce Patton as Editor The book, “Getting to YES”, co-created by Fisher and
Ury, is a manual for the laymen to using negotiation techniques that are based on principles,
as opposed to. Getting to Yes: Negotiating Agreement Without Giving In by Roger Fisher and
William Ury Roger Fisher and William Ury, Getting to Yes: Negotiating Agreement Without
Giving In, (New York: Penguin Books, ). This book summary written by: Tanya Glaser, Conflict
Research Consortium.



