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Increase revenue and optimize your sales pipeline with predictive analytics. If you were able to
look into a crystal ball and see exactly when customers were going to buy, what would you do?
What would be the impact on your business if you knew which B2B buyers would buy
immediately and at what exact time? Undoubtedly, that is priceless. The fact that your
marketing and sales teams are not searching for ideal prospects but solely for prospects who
are genuinely interested in your products, makes it possible to shift focus from prospecting to
making the sales organization better and more effective. This is only made possible when
prospects are hinting at their buying intention, and predictive analytics will definitely help you
with that. 
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