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Facebook Ads vs. Google Ads: Which One is Right for
Your Business?

Businesses today have several options for advertising because of the development of the
Internet. Google Ads and Facebook Ads are still among the most potent choices. Each of
these options has different strengths and can prove very effective, but knowing what makes
them unique enables companies to make the optimal investment. If you are not sure what
platform will work best for you, let’s discuss the main differences between Google Ads and
Facebook Ads and how both can be used to obtain your business objectives.

Understanding Facebook Ads

Facebook Ads work on a social media advertisement model to help businesses target

individuals with their interests, activities, demographics, and app behaviors. With Facebook’s
algorithm, business marketers can target customers before even starting any search query for
a product or service.

Key Benefits of Facebook Ads:

» Sophisticated Targeting Features: Facebook enables one to create narrowly focused
crowds based on interest, age, location, gender, and life events.

¢ Visual Impact: Owing to ad formats like carousel ads, video ads, and lead forms,
Facebook Ads allow the brands to speak to people in a highly powerful manner.

 Lower Cost Per Click (CPC): Facebook ads cost less compared to Google Ads and
therefore become a viable option for most businesses.

» Powerful Retargeting Capabilities: With the Facebook Pixel, businesses can retarget
people who have previously visited their website or ads.

Google Ads follows a search-advertising model, but it is a platform through which companies
can target actively searching people for a particular product or service. Google Ads appear at
the top of search engine results pages (SERPs) for the precise target search query terms,

thus being appropriate for purchasing high-intent leads.

Core Strengths of Google Ads
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 Traffic with High Intent: Since the customers are looking for a solution, then it is
possible that they can be converted into buyers.

* Wide Reach: Google processes over 8.5 billion searches per day, offering businesses
an extensive audience to tap into.

* Ad Options in Variety: From text search ad to display ads to shopping ads, Google
provides a range of shifting ad options.

» Pay-Per-Click System: For advertisers, they only pay when the users click on their ads;
hence, it is economical.

What Differentiates Facebook Ads from Google Ads

Now that we’ve explored both platforms, let’s highlight the key differences between Facebook
Ads and Google Ads:

Which One Will You Use in Your Business?

Your best platform varies based on the goals of your business and also the audience for your
business. Here’s what'’s up:
Use Facebook Ads if:

e You're trying to get brand awareness going and push probable buyers.

* You must utilize high-end audience targeting and retargeting features.

e Your company is visually focused and needs to interact with customers using compelling
images.

* You're executing offers, promotions, or story campaigns.

Utilize Google Ads when

* You want to generate active intent leads looking for your products or services.

* Your competitive search visibility is local.

 |nstant gratification and will pay top dollar for quality traffic.

e You are an eCommerce model business whose shopping ads you leverage for driving
conversion.

Maximize Your Advertising Strategy with a Hybrid
Approach

Yes! Google Ads and Facebook Pro can create a hybrid strategy so that you maximize your ad
efforts. For example:



* Use Google Ads to reach high-intent searchers and direct them to your site.

» Retarget the site visitors using Facebook Ads and convert, which results in conversions.

e Turn on Facebook brand awareness ads and utilize Google Ads to induce impulsive
sales.

On both platforms, businesses can craft seamless digital marketing chains that engage
customers at every step of buying.

Conclusion

Whether you go with Facebook Ads, Google Ads, or both, the right strategy is what will help
you achieve maximum ROI. Searching for top-notch expertise in online advertising? Sage
Titans Academy provides expert training, advice, and resources to assist advertisers and

businesses in succeeding in their campaigns.
Ready to revolutionize your advertising process? Start the journey with Sage Titans Academy!
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